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11:00 — 11:30

NMPOrPAMMA KOH®EPEHLUA

PerucTtpauusi y4acTHMKOB KOHcpepeHL U

11:30 — 11:45

OTkpbITME KOHepeHumn. MNpneeTtcTue NeHepanbHoro upekropa
komnaHum PALOAP Mapka LWadupa

11:45 -12:15

Hoknag «CermeHTaums pblHka 6aHKOBCKUX yCryr U onpegeneHne
BapuaHTOB No3uumnoHMpoBaHus 6peHgosy. Mapk Wagup (PALOAP)

12:15-12:45

[oknag «Bo3aMOXXHOCTU pa3paboTKn KpeaUTHbIX NMPOLYKTOB C
ncnonb3oBaHnem Conjoint-aHanusay. AsekcaHop 3emckoe (PALAP)

12:45-13:15

Hoknap «MccnepgoBaHus kanuTana dbpeHaa: 3anagHbIn onbIT U
poccunckme peanun». Kcenusi lNlempuyerko (PALAP)

13:15 - 13:40

Kode-6penk

13:40 — 14:00

Hoknag «Bo3aMOXXHOCTU N NepcneKkTUBbl OHNaWH UCCregoBaHUN pbliHKa
6aHkoBckux ycnyr». lMaeen ®unuHdaw (PALAP)

14:00 — 15:00

Mpe3eHTaums u obcyxaeHne NepcnekTMB pasBUTUS NPOeEKTa
«CMHANKATUBHBIN TPEKMHT 300POBbsl OPEHA0B Ha PbIHKE PO3HUYHbIX
GaHkoBckux ycnyr» Finance®Compass

15:00

3akpbiTe KOHdepeHuun
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®OPMAT KOH®EPEHLUUA

MECTO NPOBEOEHUA | I'OE?

* Otenb Cason Mocksa (http://www.savoy.ru/),
KoHdepeHu-3an «3umHun Cag»

» Appec: Poccusi, MockBa, yn. PoxgecTtBeHka
n.3/6, ctp.1. Ten. +7 (495) 620 8500

* [lpoesa: M. KysHeukun MocrT, JlybsHka,
OxoTHbIn Pag

BPEMA NMPOBEOEHUA | KOIOA?

» 26 ceHTA6pa 2008 r.
* Hayano koHdepeHumn B 11:00
* [poOoomKNTENBLHOCTL MEPONPUATUSA: 4 Yaca

« dopma paboTbl — YCTHblE AOKNaAbl C
npeseHTaumnen (15 MUHYT), Nnocne — KpaTkme
BbICTYNNeHust n obeyxaenus (10-15 MUHYT)

YYACTHUKUN | KTO?

UENb | 3AYEM?

» [loknaguuku: TON-MeHeIKMEHT U BeayLine
cneunanucTbl nccnegoBaTenbCKON KOMMaHUN
PALOAP

* Y4YacTHUKN: NpeacTaBUTENM KOMMEPYECKNX
©aHkoB Poccum

* Yyactue B KoHhepeHumnn becnnaTHoe

» O6beanHNTL YCUnus nccrnegoBaTtenen u
MapKeTonoroB Ang Toro, Ytobbl peann3oBaTtb
B3aMMOBbIrOHbIA OOMEH OMbITOM U 3HAHUSAMU
MeXxay cneumnannucrtamMmm, ¥ COBMECTHbLIMMU
yCcuUnusimm BblpaboTaTb CTpaTernto passmtus
domHaHCcOoBbIX nccnegosaHum B Poccun
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TE3UCbI YHACTHUKOB KOH®EPEHLUMN:

CermeHTaums pbiHKa 6aHKOBCKUX yCIyr U onpeaernieHMe BapMaHTOB

®dakrop 4
®akTop 10

Pak akTop 13
l ? &DLKY p 11
1 + I +
l L % ®dakTop 14
akTop 8 ®akTop 1|
®akTop 7|
P

®dakfop 15

2
o
<]
z
E
©
o
=
o
E
Y
[
=
I
o
c
o
@
%
=
«
I
H
]
c
a
=
©
©

Bbluncnsiemas peanbHas BaXHOCTb (hakTopa

Onpepenexnne
noTpebHoCcTEN

CermeHTauusa no
noTpebHOoCTAM

NEYEEHOE
nosuuuo-
HUPOBAHUE

NEYEEHAA BOAA MUTLEBOW CErMEHT

Wise and mature

r

Is
Hedonist professionals

Family traditionalists

OELWEBbIN

CEFMEHT

'.BI'F.—-*‘-Q

[Nonck uenesBblX
CEerMeHToB

Z J81sn|D

CtpaTterus nosum-
LIMOHMPOBAHUS

nosnuynoHupoBaHusa — Mapk LWachump

[pynnuMpoBKa AaHHbIX O BaXXHOCTU
doakTopoB Bbibopa 6aHKOB B
MaKpo-rnokasaTtenu (gpansepsbl) n
aHanm3 notpedbHocTen Luenesomn
ayouTopum.

MeToauka knaccmdomkaumm
notpeduTtenen no Beirogam ot
npoAaykTa. YCTONYMBOCTb
peLieHund. [opTpeT n xapak-
TEPHbIE YepPThbl KaXaoro cerMmeHTa.

OueHka npmBnekaTenbHOCTH
cermeHToB. CooTBETCTBUE
6aHKoOBCKMX BpeHO0B cerMeHTam
notpedutenen. NoctpoeHne
MaTpuULbl NPUOPUTETHOCTN.

AHanm3 pbIHOYHbIX HULL.
Onpeaenenuve atpnbyToB Angd
AanbHenwen KOMMyHUKauum
LenieBbIM CETMEHTaM.
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Выступающий�
Заметки для презентации�
In 2), respondents are also asked to evaluate a series of product benefits arising from use of category brands, and indicate the degree to which these satisfy, or are likely to satisfy, individual needs. 



This is a quantified version of a common qualitative technique called laddering. In qualitative groups the moderator often ‘pushes’ participants to get at the underlying motivation for their view – so ‘it’s important to have clean white laundry’, drills down to ‘wanting to see my children well dressed and clean’, to ‘needing to be a good mother’.



This approach measures the linkage DIRECTLY, but could be a more difficult exercise for respondents to complete. 



Also, the measurement is at the category rather than the brand level – the brand effect comes from knowing the extent to which brands deliver on each of the benefits. 
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RADAR TE3UCbI YHACTHUKOB KOH®EPEHLUMN:

MCCTELOBATENCKAR Bo3MOXHOCTU pa3paboTKM KpeaAUTHbIX NPOAYKTOB C MOMOLLbIO
conjoint aHanu3a — AnekcaHap 3eMcCKoB

Bivariate Histogram

OnpepnerneHve xapakTepucTuk,
PeanbHas NEeNCTBUTENbHO BaXXHbIX ANd

OpvieHTaLms Ha LieHy Ba>XHOCTb |‘|OTp€6|/|TeJ-|F| B CUTyaluunmn Bbl60pa

KpeauTHOro nNpoaykTa.

OpVIeHTaLI,VIH Ha Ka4yecTBO

—
> >
= =
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OnpepnerneHne None3HoCTeN
YacTHbIX aTpubyTOB NpoayKTa.
[lone3HocTb CpaBHeHME pasnnUyHbIX NPOAYKTOB
MO YPOBHIO MONE3HOCTU, KOTOPYHO
OHW HECYT noTpeduTento.

y

Ponb 6peHaa B npouecce Bbibopa
KpeauTHbIX NpoayKToB. [oyemy

=

— Hackonbko
D BaXxxeH 6bpeHAa gﬂMHaKOBble MPOAYKTB PASHBIX
2 aHKOB UMEIOT pasHyto
£ NOMe3HOCTb Ans noTpebutensa?
- MpourpbiBaHne pasnuyHbIX
v Cumynauus cLleHapueB KOHKYPEHTHOM 6opbObl
= = PbIHKA  NPOrHO3MPOBaHNE A0NU PbiHKa
== | | Ha OCHOBE JaHHbIX NccrnegoBaHUN.
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UccnepoBaHusa kanutana 6peHaa: 3anagHbIv ONbIT U POCCUUCKUE
peanun — KceHuns lNMeTpuyeHko

CpaBHeHue
Kanutana mapkv
V1 LeHbl

Kanutan rees
6peHaoB .
AnacTu4HoCcTL
ApaiiBepoB

: VcTopus

" OpaviBepbl
PbIHKa, s
npocunun
6peHaoB

om0

M G Moo / -
& b cifiban

3. *

Mo3uuus 6aHka no ApaniBepy «CoBpeMeHHOCTb»
WHAaekc BblpaXeHHOCTH ApaliBepa y 6aHka, HopMUpOBaHHbI oT 0 4o 100)

komnaHun PALOAP

ApanBepoB pbiHKa

[[0TOBbLI N NOTPEBMTENN NNATUTL
OOMOSTHUTENBbHYIO
«npemMmanbHy» CTOMMOCTb 3a
Haw 6peHAa? N3 4yero
CKnagblBaeTcs Kanutan Mapku?

YT0 Takoe
kanuTtan bpeHaa

O630p 3anagHbIX NOAXOA0B K
onpeaeneHunio kanutana 6peHaa.
[MpenmyLlecTBa n HegOCTaTKU
9TNX MEeTOA0B HAa PUHAHCOBOM
pblHke. OCOBEHHOCTU PbIHKA.

CyuwecTBytoLine
noaxoapbl

Pe3ynbTaTbl KQYECTBEHHOIO
nccnegoBanna. Kak notpedburtenm
oLeHunBatoT cuny bpeHaa.
KonnyectBeHHaa moaen..
[Mpodhunun kanutana 6peHaoB.

MeToauka

Kak noBbicuTb Kanutan 6peHaa?
Kakne gpaneepsbl Bbl3biBalOT
HaMbonbLLINK POCT KanuTana
mMoero bpeHaa? Onpenenexnuve
cTpaTernu pasBuTus.
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A RADAR TE3UCbI YHACTHUKOB KOH®EPEHLUMN:

2] VCCTELOBATEINLCKAS BO3MOXHOCTU 1 NepcneKkTUBbI OHJTAUH UCCIleAO0BaHNN pPbIHKA
6aHkoBcKkux ycnyr — Nasen ®uMnuHaai

CoBpeMeHHble TeHAEHUMM
CBUAETENbCTBYIOT O TOM, YTO BCe
AKTyanbHOCTb Bornbliag YacTb MccnegoBaHui
ByaeT NpoBOANTLCA NOCPELCTBOM
NHTepHeTa (MeTogonorna CAWI).

Kak ycTpoeHa MHTepHeT-naHesnb?
Kak oTbupatotcs y4acTHUKK ANs
y4yactus B onpoce? Kak
nporpammumpyeTca aHkeTa? Kak
KOHTPOSNIMpYyeTCHa KayecTBO?

TexHonorus

HanutanbHeid npoexT c6opa OaHHbIX

O HAKDA Kapsepe AYMEFT CTYIEHTH
[
34| Mpoamsyman na apetpesi
B cun eectecomssamn
8] dowee

CpaBHUTENBLHOE NUCCnegoBaHme

PenpeseHTa- nonb3oBartenen PUHaAHCOBbLIX
TUBHOCTb YCIyr Mo AaHHbIM, MOJSTyYEeHHbIM

MeTogamu odpdnanH 1 OHNanH.

TEeXHOMOrMYHOCTb, CKOPOCTb,
[MpeumyLlecTBa 3anosHAeMOCTb, NOMVKa,

N HeaoCTaTKu KOHTPOJb, CTOUMOCTb VS.
OrpaHVNYeHHas 4acTb HaceneHus.
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7)) RADAR TE3UCbI YHACTHUKOB KOH®EPEHLUMN:

MCCNERIOBATE L CKAR MNpe3eHTauua u o6cyxaeHne NepcnekTUB PasBUTUS CUHOMKAaTUBHOIO TPEKUHra
Finance®Compass

Haw nogxopn K TpeknHry 6peHaa v
. peKnambl Ha PbIHKE PUTENTT
Finance®Com Pass Sints 6aHkuHra. OcobeHHocTn cbopa
MCCnenoBaHmns AaHHbIX. [Moyemy Mbl npeagnaraem
meTogonoruo CAWI.

BapuaHTbl reorpadpum npoekra.
Ob6cyxaeHue ueneson aygntopun
ncecregoBaHus. Hawwm
npeanoXeHns rno CTPyKType
BblIOOPKU. [leprnognyHOCTb.

[nsanH
ncecnegoBaHns

Kak mbl Oygem cornacoBbiBaTh
aHKeTy nccrnegosaHus. Kak 6yaoyT
FOTOBUTBLCS TOMMalHbI, OTYETbI U
Npe3eHTaLmmn. SKCKI3NBHbIE
KNMMeHTCKMe Brokn nccnegoBaHus.

dopwmart
y4yacTtumd

KakoBa cTOMMOCTb rogoBOro
CrtonmocTb yyactus B uccrnefgosaHum Ha 2009

yyacTtusa rog B 3aBUCMMOCTW OT Yucna
Y4YaCTHUKOB.

VIHHOBaLMOHHbIE MeTOAbl UCcnefoBaHnn (OMHAHCOBOMO pblHKA m
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HHWACTPYM
BAHK

[n PYCCKWUW BAHK PA3BUTUA

x Raiffeisen
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_ / BO3POXXAEHUE S HAR S L
=Yl 6AHK
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®) RLRAR CXEMA MPOE3[A

KOMMAHUA

[lna noaTeepXxaeHnsa Bawlero

y4YacTua B KOH(pepeHuun Bam
BCEro NMLLUb HY>XHO OTMpPaBuTb
e-mail ¢ ykazaHnem BaLueu

q.)aMI/IJ'II/IVI N OOJTXKHOCTWN Ha

agpec:
Markova@radar-research.ru

(ansa BaneHTnHbl MapkoBon)

Mol Oyoem pagbl BuaeTb Bac

cpeav y4acTHUKOB

KOHbepeHumn!

VIHHOBaLMOHHbIE MEeTOAbI UCCnegoBaHN d)VIHaHCOBOFO PblHKa
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